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CHAPTER 1

Welcome: What This Book
Is and Isn't

Who this book is for
Welcome. We're glad you're here. This book is for beginners who
want to start a small credit repair business from home. Maybe you
have very little money to spend. Maybe all you have is a phone, a
laptop and a lot of questions. That's a fine place to start.

You don't need a finance degree. You don't need a legal
background. We explain each term the first time it shows up, in
plain English. If a word is confusing, we slow down and define it.

We keep the steps short. Each one is something you can act on in a
single sitting, then set down and pick up again later. Small steps
add up, and you can fit them around a job, your family or anything
else on your plate.

A quick note on voice. We write as 'we,' which means The No Job
Lifestyle. We speak to you directly, the way a friend would explain
something at the kitchen table. When we say 'you,' we mean you,
the person about to build this business.

What you will and won't get
First, what's inside. By the end of this book you will have:

• The rules that shape the business, including why federal law
and state law both matter.
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• Setup steps for a small business you can run from home.

• The dispute process, laid out in order, plus debt validation and
goodwill letters.

• An explanation of software, portals and tools, so you can decide
what you actually need.

• Ways to find clients and bring them on in an honest, organized
way.

Now the other side. We won't promise you income. We won't
promise score gains. We won't promise that any item will be
removed. Results depend on what's on each person's reports, and
accurate information generally can't just be taken off. Because of
that, you won't find income examples anywhere in this book.

We also don't recommend any company, software or program by
name. Instead, we teach you what to compare, so you can choose
for yourself. When we do use math, it's a simple example, and we
label it as an example every time.

Educational only, not legal advice
This book is education. It isn't legal advice, and we aren't your
lawyers. Federal law and state law both apply to credit repair, and
rules change. Something that was true when we wrote a chapter
may be different by the time you read it.

So treat every rule in this book as a starting point to confirm, not a
final answer. Here's a simple way to confirm what applies to you:

1 Find your state's attorney general or consumer protection office
and ask what rules cover credit repair businesses. Ask about
registration, bonds and required notices.

2 Read the federal rules from the government source itself. We
point you to them in Chapter 4.
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3 Talk to a lawyer before you take your first paying client. Don't
skip this one.

4 Write down what you learned and the date you learned it, so
you know when to check again.

Tip. Some lawyers offer a free or low cost first meeting. Ask about
the cost before you book, and bring a written list of questions so
your time goes to your business and not to guessing what to ask.

Example. Dana works nights and has a small budget. She's
reading Chapter 2 when she sees that some states ask credit
repair businesses to register or post a bond. She isn't sure what
her state requires. Instead of guessing, she writes the question
in a notebook. On Monday she calls her state consumer
protection office, writes down the name of the person she spoke
with and the date, and adds a second question for the lawyer
she plans to meet before taking any client. She hasn't spent a
dollar yet, and she knows exactly what to confirm next.

How to use the chapters
Read the chapters in order the first time through. Each one builds
on the last. The rules in Chapter 4 make more sense once you know
how credit reports work from Chapter 3. The dispute steps in
Chapter 7 make more sense once you've seen the contract rules in
Chapter 6. If you jump around, you may miss a piece you need.

Chapter 11 pulls everything together into a 30 day launch plan.
Think of the earlier chapters as learning the parts, and the last
chapter as putting them in a sensible order so you know what to do
each week.

Practice on your own reports as you read. You can get your reports
at AnnualCreditReport.com. When we explain how to read an
account, find that part on your own report. When we describe a
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dispute, look for something on your file that you could practice
describing, even if it turns out everything is accurate. Reading real
reports teaches faster than reading about them.

Finally, keep a notebook. Use two sections. In the first, write the
questions you want to ask your lawyer. In the second, write the
questions for your state office. Add to them at the end of every
chapter. By the time you finish the book, you'll walk into those
conversations prepared, and you'll get much more out of them.

That's it for the welcome. Take a breath, grab your notebook and
turn the page when you're ready. Next, we look at what credit
repair is, and just as important, what it isn't.

Key Points
• This book is for beginners starting small from home, with no

finance or legal background needed.

• You'll get the rules, setup steps, dispute process, tools and ways
to find clients, in short steps.

• We promise no income, no score gains and no removals, and
we use no income examples or company names.

• Everything here is educational only. Federal and state law both
apply and rules change.

• Check with your state's attorney general or consumer
protection office and talk to a lawyer before your first paying
client.

• Read in order, practice on your own reports, keep a question
notebook, and use Chapter 11 for your 30 day plan.


